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Small Medium Large 
Customer Customer Customer 

Assumptions 

Monthly Invoice Volume $50,000 $100,000 $200,000 

Monthly Number of Invoices  200 400 800     

Annual Benefits 

Minimum Reward Level (1%)  $6,000 $12,000 $24,000 

Deferred Cash Flow  $500    $1,000    $2,000 

Check Cost Savings (.80)  $1,900    $3,800    $7,600 

Total Minimum Annual Benefits $8,400 $16,800 $33,600 

Earn the Points. Use them as you like. 
Companies use their reward points to: 

• R educe tr a v el expenses 

•   Expand compu t er budgets 

•   C r ea t e cus t omer incenti v es 

• D esi g n empl o y ee r e t ention p r o g rams 

• A dd cash  t o the bot t om line 

   
For example: a domestic coach flight costing $700 would require 25,000 points and 

return 2.8%.   A first class flight to Europe would require 125,000 points and cost $18,000 returning 14%.  
*Transaction costs and time savings are per Zevez customers. Customer size assumptions are Zevez estimates based on actual cust omer numbers. Note travel rewards could be worth more  
as the value depends on the location flown and the price of the ticket. For example: a domestic coach flight costing $700 would  require 25,000 points and return 2.8%. A first class flight  
to Europe would require 125,000 points and cost $18,000 returning 14%.  
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